IMMA health

Unlock the Fertility Market




Assisted Reproduction Technologies (ART) are costly, O
inefficient, stressful & burdensome
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everyday Self-injection
by the patient at home

3-4 Transvaginal Scans (TVS) per cycle at the
clinic by an expert sonographer for needed KPlIs

Half of patients abandon this path to parenthood

Drop Out Rate

Cost to Baby Low Success : Time to Baby 50% drop out at 1t

consultation

Av. cost US $60K Av. rate <30% Disturbance 1-2 year
~12 visits/cycle
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ransvaginal Scans (TVS) is a key Pain Point

*90% doctors use ultrasound exams at each critical decision point during an IVF cycle,

and yet only 3 to 4 TVS are performed on average during ovarian stimulation - ‘ J'/ - ,‘

Major Life Disturbance Capacity Limitation for

Sub-optimal Monitoring

for Patients Clinics

& Egg Quality

* Physical presence required at e Ultrasound Room Capacity
the dlinic Limited o pp to 12 .scgns requiered” for
ideal monitoring
® Time Loss and Loss of * Sonographer & REI e Variability Inter and intra
Productivity Schedules Limited operator
e Stress and Anxiety e Workflow Bottleneck for * Low oocyte cohort quality
* Lack of Access clinics
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IMMA At Home Transvaginal Self-Scanning Solution

Easy Transvaginal
Ultrasound Self-Scan

In Women’s Hands,

Al/ML-powered Ovarian
Follicular Monitoring Tool
In Physician’s Hands
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IMMA benefits Patients & Clinics

)))) UNLIMITED ))))

COMPARABLE SCANS

ENABLES ENABLES

At Home Self Scan Ovarian Follicular
v Monitoring Tool

Improved Patient Increased # Patients Expanded Clinics Improved Oocyte
Experience for Clinics Capacity Quality
. Reduced # of clinic visits « Remote care - Improved resource * Individual follicle monitoring
. . utilization  Personalized hormonal Tx
- Time Saving - Greater access ] | 4 ohvsician decis
« no sonographer, No - Improved physician decision
. fort of at-h |f- , . . .
Sfarﬂsor o ATTOmE « Enhanced patient scanning room (Trigger & Pick up timing)
. - Workflow optimization - New Oocyte quality
. Reduced stress and anxiety engagement biomarkers
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An Underserved Market ready to thrive with IMMA

Need for

ART

Growth

m Drivers*
1In6

25 M

women wit
limitedorno =
access to ART

4M ART $34.7b

people globally cycles/year WW ART Market size
affected by 26% CAGR 2023 WW
infertility in US in 2021 6.9% CAGR

Remote
Ultrasound

ART Ultrasound

O

$2.23b

Monitoring
Market size

*ART Growth Drivers :
1. Decrease in fertility rates

2. IVF policy coverage and employee benefits
increase

3. IVF sector consolidation, PE capital entering,
50% IVF Clinics held by 8 big IVF chains
4. Rise of egg freezing (+40% during COVID)

Need for Remote Ultrasound

. Rise of remote IVF clinics
model

. Shortage of sonographers
& fertility specialists

. Rural healthcare shortage




IMMA Technology Value Proposition

ULTRASOUND SIGNAL

ACQUISITION
HW & SW

IMMA Box

MECHATRONIC SYSTEM
CORE

TECHNOLO-
GIES

PROBE ADAPTATION
ACQUISITION SIGNAL SW

Automated 360° self scanning
acquisition/Standardized
unfiltered data

IMAGE ANALYSIS

SW on premises & Cloud, GPU

BACK-END SYSTEM

EMBEDDED SW

IMAGE PROCESSING & Al
DATA SIMULATOR

Automated structures recognition
Volumetric 3D imaging
reconstitution

DECISION SUPPORT
SW on Cloud, GPU, SW

MONITORING TOOL

ML & Al ALGORITHM
CLOUD SW

CYBER SECURITY

Individual follicular monitoring
Predictive insight
Personalized medicine
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IMMA a unique At-home Remote Monitoring Solution

Hardware

Transvaginal

Ultraportable

Self scan

No HCP support

Removes operator
biais

Calculations
Run on cloud

Individual Ovarian
follicular Monitoring
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IMMA Business Model aligns Stakeholder Interests ‘ N

= e
IMMA))
~—~ '
IMMA BOX IMMA Al Monitoring Tool NO CHANGE in the FLOW of MONEY
Leasing SaaS pay/cycle |7 G e Patints
$1,350 /year $220 /cycle 9
Revenue
. $380/ Cycle B
L~ Gross Margin - % CLINICS
70% . ased Revenue through
additional patients
» Decrease Cost per Cycle through
o IMMA Consumable HR and Asset optimization
i i lmlmate&chg%%%sA daptor Increased Gross Margin
Indirect Sales N J
$110 /cycle
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IMMA today Achievements

IMMA Inception

Jan. 2021 Today
Device / o ® ® ® ® ® .
h::lt;:\'leare Working Device First Testin vivo Working Device Continuous Experts' Parametric
Prototype 1.0 Prototype 2.1 Tests in vivo validations all studies
along the way
o = = = - -
Software/Al Al 1st GE training set on Individual follicle 3D Modeling- Simulator Prototype  Accuracy rate prototype
2000 images recognition algorithm POC POC to increase training Set on GE images > 95%
o - = = - . .
Awards winner mmgm TECH4 McKinsey's Circle of VIVA ﬂxSTARTUP CITY HAIFA &
EVA TECHNOLOGY * The Digital Health Accelerator A
® ® ® —
End clients 2 IVF Clinic Chains 1 IVF Clinic Chain &’wm&“m&ty
LOls g = o) .o Sama CENTER o TEXAS
s OPTICIEY =1 ey #6th Best IVF Clinic 2023 USA
o . = - =
KOL/partners et 9 LOIs 2 L0Is LOI Impact Foundation
LOIs Largest IVF Hardware Key opinion leaders Pharmaceuticals Health and education
Distributor Worldwide

. . ® ®
PCT 12022 PCT 2 2023 National patents filed
pct/il2022/050620 pct/il2023/051273 PCT1-USA/Canada/IL/Europe  — \
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Top Class Team

Supported by experts to make it happen

Beatrice Chemla, CEO Nadia Prisant, MD, CSO Herve Stealth, VP R&D, COO Daphné Seroussi, CFO
SCIENTIFIC — —~ BUSINESS/HEALTH ECONOMY

MEDICAL
Hananel Holzer Martine Valiére Pietro Bortoletto  John Petrozza Charles Tibi Mickael Tanter Jacob (Kobi) Glazer  Gila Tolub
TRIO SEARQITE  QBOSTONIVE  mimpewessioss gfe e ! Inserm 2l WDS
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https://www.linkedin.com/in/beatricechemla
https://www.linkedin.com/in/nadia-prisant
https://www.linkedin.com/in/herve-szychter-mba-0b24841
https://www.linkedin.com/in/daphn%C3%A9-seroussi
https://www.linkedin.com/in/hananel-e-g-holzer-m-d-04a7b7256
https://www.linkedin.com/in/martine-vali%C3%A8re-a6b76575
https://www.linkedin.com/in/pietro-bortoletto-5aa031222
https://www.linkedin.com/in/john-petrozza-71b5a43b
https://www.linkedin.com/in/john-petrozza-71b5a43b
https://www.linkedin.com/in/micka%C3%ABl-tanter-178a716
https://www.linkedin.com/in/jacob-glazer-a408b4100

Use of Proceed and Timeline

IMMA is currently raising its seed round of $5M to complete MVP development and obtain its MVP-
FDA approval in the next 16 months

@

Sept 2024 Sept 2025 Sept 2026 Sept 2027

$15-20M

$5M Seed

Serie B

Serie A

MVP DEVELOPMENT PRODUCT DEVELOPMENT Al MONITORING TOOL

510K MVP 510K HCP 510KNU 510K SW

MVP: Minimal Viable Product
HCP: Healthcare providers

MVP

Distribution
First revenue
& Data collection
for FDA

Fcaling Sales
300 IMMA Box
Y1 forecast pre

ordered

NU : in Naive Users' hands

SW : Al as Medical Device, Decision helper
- J
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